
 
 

I have a judgment, now 
what? 

 
It is a common misconception 
that a judgment will lead to a 
payment.  Unfortunately, a 
judgment only proves that the 
debt is owed and does not collect 
the owed debt. 
 
In law, a judgment is a decision of 
a court regarding the rights and 
liabilities of parties in a legal 
action or proceeding.  You may 
win a judgment that determines a 
customer owes you money for 
past work or services. 
 
As the first step in the collection 
process, Debt Co sends a letter to 
each of your debtors.  In this 
letter, we provide debtors with 30 
days to dispute the charge.   
 If they do not dispute the 

charge in 30 days, it is 
accepted that the amount is 
owed.   

 If they do dispute the charge, 
Debt Co uses the information 
you’ve provided to prove that 
the money is, in fact, owed.   

 
A prior judgment would avoid this 
step and serve as proof that the 
debt is owed. 
 
The following steps in the 
collection process (i.e., skip 
tracing, credit bureau reporting, 
calling, etc.) are identical – with, 
or without, a judgment.  
Unfortunately, a judgment does 
not increase the odds that we 
collect the past due amounts for 
you. 
 
 

 
 
 
 
Collection rates increase as 
we have more information to 
collect your earned dollars. 
 
Your placement should include 
as much as possible about the 
debt and debtor.  Our wish list 
of items would include the 
items on the right – please 
send any you have available. 
 
As always, sending your 
placements in a timely manner 
will also increase liquidation 
rates. 
 
 
 

 
 
While Debt Co is always here 
to help you collect your earned 
dollars, here are some 
suggestions for collection 
before sending to us. 
 
1. Invoice on Time 
It probably goes without 
saying, but if you want your 
clients to pay on time, you 
need to invoice them on time. 
The sooner you get them that 
bill, the sooner they can pay 
you. 
 
2.  Create Payment Plans 
For larger bills, ask for money 
upfront via a retainer and 
provide customers with a 
payment plan if required. 
 
 

 

 
 
 
 
 
 
 

 Original Contract:  Copies 
of the original contract, 
rental agreement, or work 
agreement with signatures. 

 Customer Information:  Full 
name, last known 
address/phone/email, 
social security number, and 
date of birth. 

 Employment Information:  
Information on the 
employer’s name, phone, 
address, title, and pay rate. 

 
 
 
 
 
3.  Bill more often 
Don’t wait for a mountain of 
debt to build up before you ask 
your client for payment.  A 
larger bill may be harder for 
them, which makes if less likely 
you’ll get your money on time.  
If you need to bill every two 
weeks instead of every 30 
days, discuss with your client. 
 
4.  Don’t deliver the work until 
you’re paid 
Don’t deliver the work or don’t 
continue to send resources 
until past due balances are 
paid in full. 
 
5.  Write the payment terms in 
the contract, including late 
and collection fees 
Setting up the terms from the 
get-go ensures your client 
knows what they’re getting 
into at the start of the 
relationship.  Include late fees 
and don’t be afraid to enforce 
them.  Also, include collection 
fees in the event they are sent 
to us for collection. 
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What information should you include with 
your placements? 

5 Ways to Increase Payments 
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